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At long last we have reached the end of a 
spectacularly challenging year.

And as if expropriation without 
compensation, continued political turmoil, 
out of control crime figures, and an 
ongoing recession was not enough, we 
are now faced with load shedding. Again.

The past year has been a tough one. And, 
unfortunately, there is not much 
happening on the horizon to give us some 
hope for the coming year, with all 
projections pointing to another difficult 
year in the world of import and export.

But hard times do seem to bring out the 
best in us hardy South Africans. And there 
are some positives that I feel we can 
focus on. 

There eventually seems to be a positive 
move toward expanding our trade with the 
rest of Africa.

It is ever harder for South African 
companies to compete with thriving 
overseas markets, and thus it only makes 
sense to tap into this vast mostly ignored 
market called Africa.

The Chinese have been doing it for years 
and with fantastic results. And the fact 
that we see more and more of a focused 
effort on the part of the Chinese to 
expand their reach into Africa, should 
bring home the fact that Africa is home to 
some of the world’s fastest growing 
economies.

A recent announcement by the ECIC and 
Afrexim Bank that they had established a 
$1 billion fund to promote trade between 
South Africa and the rest of Africa shows 
that the country is finally waking up to the 
fact that there is money to be made in 
Africa, and that, instead of focusing so 
much on the near saturated and 
extremely competitive markets of Europe, 
Asia and the America’s, we should be 
concentrating our efforts on conquering 
Africa.

And while we are set to continue to 
struggle with crime, politics and electricity, 
at least we should be able to afford a nice 
drive during the holidays, with the price of 
fuel dropping substantially just in time for 
our annual leave.

Johan Meyer,  
Editor

Positive end to a challenging year
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New $1 billion programme to  
promote intra-african trade

Special Focus

The African Export-Import Bank (Afreximbank) 
and the Export Credit Insurance Corporation of 
South Africa SOC Limited (ECIC) officially 
launched the South African-Africa Trade and 

Investment Promotion Programme (SATIPP), a $1 billion 
financing programme to promote and expand trade 
and investments between South Africa and the rest of 
Africa.

Under the terms of the South Africa–Africa Trade and 
Investment Promotion Programme (SATIPP), 
Afreximbank and ECIC will work together to identify, 
prepare and appraise trade transactions and 
projects; explore cofinancing and risk-sharing 
opportunities; and share knowledge, with particular 
emphasis on intra-African trade matters, through 
technical cooperation, staff exchange, research 
andjoint events. 

Addressing businesspeople, media and stakeholders 
from the public and private sectors, who attended the 
signing ceremony, Dr. Benedict Oramah, President of 
Afreximbank, said that the joint initiative would support 
businesses through capacity building and market 
information initiatives and would help small and medium-sized 
entrepreneurs to join regional supply chains. It would also provide 
advisory services and guarantees to South African investors seeking 
trade and investment opportunities in Afreximbank African member 
countries, added Dr. Oramah.

According to him, the initiative, provides a platform for the 
realization of Afreximbank’s strategic objectives in line with its 
strategy, IMPACT 2021: AFRICA TRANSFORMED, which prioritizes intra-
African trade, industrialization and export manufacturing. 

It also aligns with South Africa’s strategic goal of expanding trade 
with the rest of Africa. 

Also speaking, Kutoane Kutoane, CEO of ECIC, said: “We realise that 
one of the best ways to enhance our exporting capabilities as a 
country is by intensifying mutually beneficial trade with the rest of 
the continent.”

The ceremony also served as a platform to introduce and discuss 
the Intra-African Trade Fair (IATF) being organised by Afreximbank 
in Cairo, Egypt, from 11 to 17 December 2018.

The Fair is being held in collaboration with the African Union and 
will be hosted by the Government of Egypt represented by the 
Export Development Authority on behalf of the Ministry of Trade 
andIndustry.

The African Export-Import Bank (Afreximbank) is the foremost pan-
African multilateral financial institution devoted to financing and 
promoting intra- and extra-African trade. 

The Bank was established in 
October 1993 by African 
governments, African private 
and institutional investors, and 
non-African investors. 

Its two basic constitutive 
documents are the 
Establishment Agreement, 
which gives it the status of an 
international organization, 
and the Charter, which 
governs AFREXIMBANK.■

Afreximbank President Dr. Benedict Oramah (right) and Kutoane Kutoane, Chief 
Executive Officer of the ECIC
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By Gerhard Erasmus

How do African governments and 
Africa collectively respond to the 
crisis in the global trading system? 
Are joint policies being 

developed? By whom? How will such a 
process be coordinated and be executed?

Right now, Africa’s collective attention is on 
the formation of the African Continental 
Free Trade Area (AfCFTA). 

It is postulated as Africa’s answer to the 
challenges of the moment. The process for 
obtaining the 22 ratifications required for the 
entry into force of the AfCFTA Agreement, is 
a priority.

The AfCFTA is a bold initiative to boost intra-
African trade. It is designed to be much 
more than a traditional Free Trade Area 
(FTA) for liberalizing trade in goods. 

When completed, there will be six Protocos 
(in addition to the overarching AfCFTA 
Agreement) to liberalise trade in goods and 
certain services, provide for dispute 
settlement, rules on investment, competition, 
and intellectual property rights.

What collective structures will be established 
as part of the AfCFTA and how will they 
function? What mandates do they have? 
How soon may joint action be expected? 

The AfCFTA institutions consist of the 
Assembly (which is the Council of the 

African Union (AU)), the Council of Ministers 
of the State Parties, the Committee of Senior 
Trade Officials from the State Parties, and 
the Secretariat. 

None enjoys supra-national decision-making 
powers. The general objectives of the 
AfCFTA are listed in Article 3 of the AfCFTA 
Agreement:

•	To create a single market for goods, 
services, facilitated by movement of 
persons in order to deepen the economic 
integration of the African continent.

•	A liberalised market for goods and 
services through successive rounds of 
negotiations.

•	To contribute to the movement of capital 
and natural persons and facilitate 
investments building on the initiatives and 
developments in the State Parties and 
RECs.

•	To lay the foundation for the 
establishment of a Continental Customs 
Union.

•	To promote and attain sustainable and 
inclusive socio-economic development, 
gender equality and structural 
transformation.

•	To enhance the competitiveness of the 
economies of State Parties within the 
continent and the global market.

•	To promote industrial development 
through diversification and regional value 

chain development, agricultural 
development and food security.

•	To resolve the challenges of multiple and 
overlapping memberships and expedite 
the regional and continental integration 
processes.

Will the AfCFTA also be a platform for 
Africa’s engagement with third parties and 
multilateral bodies such as the WTO? Will 
Africa in future engage the European Union 
(EU), debate the conclusion of Economic 
Partnership Agreements (EPAs), deal with 
the consequences of Brexit, propose a post 
AGOA deal (or deals) with the USA, decide 
on how to revive the Doha Development 
Agenda, and do so with a collective voice? 
Will external parties agree to such a modus 
vivendi? Will African governments cede 
national sovereignty to continental structures 
to enter into binding trade agreements on 
their behalf?

The answers to the questions depend on 
what “engagement” means but such 
powers have not expressly been agreed as 
part of the establishment of the AfCFTA. 
The provision on the general objectives of 
the AfCFTA does not mention collective 
political initiatives for engaging third parties 
or external international institutions. The 
AfCFTA does not, therefore, have an explicit 
mandate to do so.

Elsewhere in the AfCFTA Agreement it is 
stated that the Council “… as the highest 
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decision-making organ of the AU, shall 
provide oversight and strategic guidance 
on the AfCFTA, including the Action Plan for 
Boosting Intra-African Trade (BIAT). 

Article 4 mentions, as one of the AfCFTA’s 
specific objectives, that the State Parties 
shall “establish and maintain an institutional 
framework for the implementation and 
administration of the AfCFTA”.

Africa’s development of a collective voice is 
more likely to be implied in the aim to 
advance African integration to the level 
where, eventually, a continental Customs 
Union (CU) will be formed. 

Customs Unions have a common external 
tariff (in addition to a single customs 
territory) and decide jointly (or through 
supranational bodies) about tariff setting, 
tariff management, and about trade 
policies vis-à-vis third parties. 

This must include the harmonization of 
services policies and domestic regulatory 
instruments.

Continental integration to a CU level is 
highly ambitious goal with far-reaching 
implications for national sovereignty. 

A structured and explicit debate on its 
achievement will only become a realistic 
endeavour once the practical 
implementation of the AfCFTA has reached 
advanced stages. 

Article 3 of the AfCFTA Agreement indicates 
that intra-African trade liberalization will 
require “successive rounds of negotiations”. 
There is no timeframe for the establishment 
of the Continental CU. The process “to lay 
the foundation for the establishment of a 
Continental Customs Union [will be] at a 
later stage.”

The implementation of the AfCFTA will not 
be a uniform process of which the primary 
aim will be to dissolve the RECs into the 
Continental CU. Article 19 of the AfCFTA 
provides that:
“State Parties that are members of other 
regional economic communities, regional 
trading arrangements and custom unions, 
which have attained among themselves 
higher levels of regional integration than 
under this Agreement, shall maintain such 
higher levels among themselves.” 

If Africa wants to embark on a road towards 
the establishment of an integrated union 
with the powers to speak with one voice 
about global affairs and their impact on the 
continent and on African countries, there 

should be a specific strategy about how to 
make that possible. 

The RECs and CUs (like SACU) are actively 
pursuing their own integration strategies. 
They also have plans to negotiate new 
trade agreements with third parties. 

If not reorganized and re-focused through 
new legal obligations, the diverse and 
ongoing activities of the RECs will make 
future continental integration politically 
more difficult and technically more 
complicated.

The achievement of continental integration 
and a “one-voice Africa” will need specific 
follow-up initiatives, tailor-made continental 
institutions and detailed policies about 
complicated issues. This challenge cannot 

be avoided, the ceding of sovereignty is a 
highly risky and sensitive matter. 

African nations have different needs. In the 
WTO, for instance, we may soon see 
initiatives to conclude plurilateral 
agreements about e-commerce and new 
trade related disciplines. Some African 
states will find it difficult to ignore such 
developments.

The power to make collective 
pronouncements on external trade relations, 
which some suggest the AfCFTA Council 
may already enjoy, is not listed in the 
AfCFTA Agreement. The State Parties (not 
the AU) will have to grant the powers and 
mandates to make this possible.■

•	 Source: www.tralac.org
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Long known as a foodies’ paradise, 
Hong Kong is also making a name for 
itself in the world of wine, with the 
crowds flocking to the 11th HKTDC 

Hong Kong International Wine & Spirits Fair 
underlining the point.

Following the Hong Kong Special 
Administrative Region (HKSAR) 
Government’s decision to eliminate all duty-
related customs and administrative controls 
on wine in 2008, wine imports have leaped 
seven-fold – from HK$1.6 billion in 2007 to 
HK$12 billion in 2017. 

The city has developed rapidly as a wine 
trading and distribution centre, serving as a 
gateway for wines entering the Chinese 
mainland. 

Hong Kong has many advantages as a 
wine trading hub, with wine-related 
businesses – including auctions, retailing, 
warehousing, catering and logistics – 
developing alongside wine trading and 
distribution.

Opening this year’s event, Hong Kong Trade 
Development Council (HKTDC) Executive 
Director Margaret Fong said: “Gathering 
1,075 exhibitors from 33 countries and 

regions, the 11th edition of the fair 
showcases an extraordinary variety of wines 
and spirits from around the world. We are 
particularly pleased to welcome new 
exhibitors and pavilions from New Zealand, 
Norway, Peru, Sweden and Switzerland.”

By the end of the three-day fair, nearly 19 
000 trade buyers from 73 countries and 
regions had attended. More buyers came in 
from a number of important markets, 
including Japan, Singapore, New Zealand 
and Russia. The Public Day on Saturday 
drew more than 24 000 visitors.

Benjamin Chau, Deputy Executive Director 
of the HKTDC, said the fair saw exhibitors 
offering a wider array of wine and spirits for 
buyers from around the world. 

“This year we saw exhibitors promoting a 
greater variety of drinks than ever before, 
including spirits such as whiskies, gins and 
rums from Peru, Mauritius and Finland, as 
well as sakes and fruit wines from Japan 
and baijius and yellow wines from the 
Chinese mainland,” he said.

At the opening, HKSAR Acting Financial 
Secretary James Lau noted the city’s 
advantages as a wine-trading hub. 

“Not only do we charge no wine duty, GST 
(goods and services tax) or VAT, Hong Kong 
is also well known for our world-class 
commercial infrastructure for the wine 
industry and business to thrive. 

“We have multi-talented wine and culinary 
professionals, sommeliers, and the world's 
first wine storage certification scheme, just to 
name a few. 

“Now, speaking of the market of the 
mainland, which is indeed our top wine 
re-export destination, we have shipped 
more than HK$2.2 billion worth of bottles in 
the first eight months of this year. Apart from 
our obvious proximity and our thorough 
knowledge of the mainland market, wine 
traders based in Hong Kong can also enjoy 
instant customs clearance when they move 
the wines into the mainland under our wine 
customs facilitation scheme.”

Dignitaries opening the fair included 
Aleksandra Pivec, Minister of Agriculture, 
Forestry and Food of the Republic of 
Slovenia. 

The mediaeval city of Maribor in Slovenia is 
home to the world’s oldest vine, which has 
been producing grapes for more than four 
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centuries. The city’s Queen of Wine Ana 
Protner showcased vintages from the 
country.

Slovenia sent 15 exhibitors to the fair; fellow 
Balkan nations Romania, Bulgaria, Croatia 
and Serbia were also represented.

Group pavilions joining the fair for the first 
time included those from Ningxia, a key 
grape-wine growing region on the 
mainland, and Sichuan. Overseas pavilions 
included those from the Czech Republic, 
Japan and Peru.

The fair was not confined to drinks. The 
World of Olive Oil debuted at the Vinitaly 
Pavilion to promote premium olive oils.

The movement towards organic foods is 
reflected the world of drink, with an Organic 
Wine and Spirits Corner featuring a range of 
organically produced beverages for visitors 
to try.

The Wine Industry Conference was held on 
the opening day under the theme “Driving 
Growth: The Flourishing Asia Wine Market”. 

The 10th Cathay Pacific Hong Kong 
International Wine & Spirit Competition 
Award Ceremony was also held during the 
opening evening’s cocktail reception. 

The HKTDC organised more than 70 events 
during the fair including seminars discussing 
key industry issues such as “Go beyond 42 
Customs Districts: Leap on the Wine Express 
to the Mainland Market” and “Think Like an 
Insider: Secrets of Wine Sourcing”.

Following a successful debut in 2017, the 
Asia Wine Academy, co-organised  
by the HKTDC and the Hong Kong  
Polytechnic University School of Hotel  
and Tourism Management, returned for  
the 2018 fair. 

On the theme of “Seeking Greatness: 
Decoding Wine Quality”, Masters of Wine 
Jeannie Cho Lee and Sarah Heller shared 
their insights on Italian and French wines, 
exploring how wine style, region and 
production method affect wine quality  
and assessment methods.

Members of the public flocked to the  
fair on its final day, when events included 
“Discovery of Key French Wine Regions”, 
which featured Master of Wine Debra 
Meiburg; “An Introduction to Key  
Sake Styles”, where visitors learned more 
about sakes; “West-meeting-East: 
Comparing Wine & Sake”; and whisky-
tasting seminars with popular whisky  
brands such as “Highland Park  
presents ‘The Orkney Single Malt with  
Viking Soul’”.

Expanding Market
Demand is growing on the mainland, 
especially for low- and mid-range mass-
produced products, and the fair provided 
the perfect place for traders looking to 
source wine products. 

Charles Wu, General Manager, Hunan S E 
M Trading Co., Ltd, said: “French and Italian 
wines remain the popular items among 
mainland consumers, followed by those 
from Spain, Australia and Chile. The Hong 
Kong International Wine & Spirits Fair is a 
good place to find new wines to enrich our 
offerings. 

“I have already placed an order worth 
US$100 000 for red wines with an existing 
supplier from Italy and also found a new 
Italian supplier and a Spanish winery for a 
selection of red wines. I expect to purchase 
wines valued at about US$100,000 from 
each of them."

The HKTDC is organising the Hong Kong 
Wine Journey citywide promotion again this 
year, putting together about 90 wine-related 
activities in November. In addition to 
enjoying free corkage at selected 
restaurants, the public can take part in a 
series of wine tastings, themed tours and 
wine-pairing events, among others, to enjoy 
an amazing fine wine experience.■ 

Master of Wine Debra Meiburg
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American whiskeys and other 
distilled spirits and craft cocktails 
are enjoying unprecedented 
global popularity, as consumers 

around the world develop a new 
appreciation of the craftsmanship and 
technique that goes into distilling and 
mixology.

So says renowned American mixologist 
Christy Pope of Cuffs & Buttons, New York, 
who visited South Africa recently as part of 
a delegation of American distillers led by 
the Distilled Spirits Council of the United 
States (DISCUS).

Pope said America’s whiskey sector was at 
its ‘zenith’ as consumers around the world 
discovered the authentic flavours of 
American Tennessee whiskey, bourbon and 

rye whiskey. American whiskeys were also 
booming worldwide, she said, because of 
their popularity in use in cocktails. 

“Rye whiskey, for example, has had a 
massive resurgence in recent years, thanks 
to the growth of the craft cocktail industry,” 
she said. Pope said she believed growing 
consumer appreciation of the process, skill 
and craftsmanship that went into both 
American distilled spirits and the craft 
cocktail industry was helping drive growth in 
the sector.

With U.S. whiskey and other distilled spirits 
exports to South Africa showing strong 
growth, DISCUS lead a delegation of distillers 
to South Africa to meet buyers and 

introduce their products to the local market 
in Johannesburg and Cape Town. 

Speaking in Johannesburg, Jessye Lapenn, 
Charge d’affairs of the Embassy of the 
United States of America in Pretoria, and Jim 
Higgston, Deputy Chief of Mission, noted 
that the United States Department of 
Agriculture and organisations such as 
DISCUS were making a commendable 
effort to introduce the world to America’s 
world-class products. 

In 2017, global U.S. spirits exports were 
valued at $1.6 billion; South Africa imported 
U.S. spirits totaling $16.1 million in 2017, up 15 
percent as compared with 2016; American 
Whiskeys accounted for approximately 65 
percent of the total. 

In the January through September 2018 
period, U.S. spirits imports were valued at 
$17.1 million, representing a 50 percent 
increase from the same period in 2017. 

The key growth drivers for U.S. spirits exports 
are American Whiskeys -Tennessee whiskey 
and bourbon, which account for almost 
70% of total exports.  

Among the distillers who travelled to SA this 
week were Whistling Andy Handcrafted 
Spirits – a Montana-based craft distillery 
producing whiskeys, rums, gins and vodka; 
Red Eye Louie’s – makers of new blended 
products including Vodquila and Rumquila; 
and Uncle Nearest 1856 Premium Whiskey – 
a Tennessee distillery named for Nathan 
‘Nearest’ Green – the African-American 
head stiller who taught distilling techniques 
to Jack Daniel, founder of the Jack Daniel 
Tennessee whiskey distillery.■



lonrho advert

10 10 EXPORT & ImPORT SA // DECEMBER 2018



11 EXPORT & ImPORT SA // MAY 201711 EXPORT & ImPORT SA / DECEMBER 2018

Special Focus

Fintech partnerships will  
help big banks disrupt

Partnerships between established big 
banks and fintech innovators will 
help the established financial sector 
achieve digital transformation faster, 

stakeholders heard at a Fintech Thought 
Leadership forum hosted by Absa, 
Enterprise Ireland and Business Ireland in 
Sandton recently. 

The forum, envisaged as part of a series of 
collaboration discussions in future, was held 
to explore the challenges and opportunities 
for partnerships between big banks and 
fintech startups. 

“The entire banking sector is facing digital 
disruption, and Absa wants to embrace the 
opportunities this presents,” said Aisling 
Quirke, Director, corporate banking at Absa 
and an active member of Business Ireland 
South Africa (BISA). 

“We want to be a digitally-led bank, 
relevant to – and solving problems for – 
customers across the African continent.”

Keith Marshall, COO of CIB Digital at Absa, 
said digital innovation and growth were 
core focus areas of Absa’s new strategy. 

“We are now building new channels, 
forming agile new teams and opening 
ourselves up to partnerships with fintechs 
and clients to collaborate and co-create, 

moving beyond traditional banking to solve 
real problems.”

A panel comprising several Irish and South 
African fintechs and the SARB fintech unit 
noted that transformation in large, 
established banks and insurance firms 
could be slowed by legacy processes, 
stringent compliance and lengthy change 
management and approvals. 

They said partnerships with innovative 
fintech companies could help fast-track 
their efforts to transform, particularly if new 
approaches were found to rolling out proof 
of concept projects and implementing new 
solutions, and if such projects were driven 
throughout by a single ‘champion’.

Irish partnership opportunities grow
Irish fintech companies are leaders in the 
world of digital innovation, and are already 
making good inroads in the South African 
and pan-African market, said Enterprise 
Ireland.

Fred Klinkenberg, Country Manager - South 
Africa at Enterprise Ireland, said fintech was 
a key export out of Ireland, helping drive 
that country’s phenomenal economic 
turnaround in recent years. 

“Ireland has been the fastest-growing 
economy in Europe for the past three years, 
with 6 – 7% GDP growth in 2018,” he said.

“Eight of the world’s top 10 global software 
companies call Ireland home, and it is also 
home to over 250 financial services 
companies,” said Penny Buthelezi, Market 
Advisor at Enterprise Ireland. 

Ireland, now an innovation leader and key 
English-speaking springboard into Europe, is 
actively seeking new business partnerships 
with southern African businesses across 
sectors such as fintech, medical devices, 
aviation, engineering and food and 
agriculture. 

Buthelezi said Ireland’s fintech firms in 
particular, were well established and 
actively expanding across South Africa and 
the rest of Africa, supporting the continent’s 
banks in their digital transformation and 
financial inclusion efforts.

Top fintechs pitch
The forum included pitches from seven 
significant fintech innovators from South 
Africa and Ireland:
CR2, a company that delivers omni-channel 
banking software and solutions, to over 100 
banks in 60 countries. Ros Brett, CR2 
corporate accounts director – Africa and 
Asia Pacific, said that in line with changing 
banking requirements across Africa, CR2 
now supported banking innovation with 
solutions including an out-of-the-box mobile 
banking app, mobile and internet baking 
software and ATM software.

SA and Irish fintechs meet Absa for talks on collaboration
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•	Yoco, an inclusive credit card payments 
processing solution, extends lower cost 
card machines, payment management 
apps and back end business 
management tools to SMEs. Ronald 
Makomba, Head of New Region 
Development at Yoco, said the company 
was in use by a fast-growing base of over 
35 000 vendors and processed R4 billion 
in annual card revenue.

•	Fexco, an Irish-based company and 
leader in innovative fintech, payments 
and business solutions. Gavin O’Sullivan, 
Fexco Country Manager in South Africa, 
said Fexco’s advanced Dynamic 
Currency Conversion, bank transfer and 
retail solutions were in user around the 
world. In South Africa, a number of the 
leading banks and over 7 000 merchants 
use Fexco solutions, he said.

•	 Sysnet Global Solutions, a payment card, 
cyber and compliance security solutions 
specialist headquartered in Ireland. 
Gregory Kraft, regional head – MEA at 
Sysnet, said PCI DSS security and 
compliance and securing of payments 
infrastructure were key financial services 
focus areas across Africa.

•	 Digital Skills Global, formerly the Digital 
Skills Academy, is an international 

postgraduate digital skills training provider 
already well established in South Africa. 
James Milne, Corporate Account 
Manager at Digital Skills Global in South 
Africa, noted that the institution not only 
provided advanced digital skills training, 
but also partnered with enterprises to 
implement specific digital projects. 

•	 ClaimVantage, a leading Irish-
headquartered international provider of 
life, disability and health claim 
management software solutions. John 
Murphy, Business Development Manager 
at ClaimVantage South Africa, said 
partnerships were key to innovation in the 
fintech sector – as illustrated by 
ClaimVantage’s own partnership with 
Salesforce – the platform on which 
ClaimVantage is hosted. “In the insurance 
sector, traditional face-to-face and paper-
based ways of doing things are being 
disrupted. Now speed and automation 
drive growth in the sector,” said Murphy.

•	 Jumo, a fintech startup supporting 
progressive and inclusive financial 
services, including small, short term loans 
issued to customers via a simple feature 
phone. Kate Mullor, strategic partnerships 
director at Jumo, said the firm worked 
with ‘digital container partners’ such as 

mobile service providers, and partnered 
with banks, to enable pre-scored credit 
ratings that allowed for fast, easy loans for 
mobile users.

Emphasizing the theme of partnerships, 
forum participants noted that open 
communication was necessary for fintech-
big bank partnerships to succeed. 

“Sometimes there is frustration on both 
sides,” said Yoco’s Makomba. “Fintechs may 
think we’re so cool, and see banks as old, 
stuffy and slow-moving, but we don’t 
necessarily understand the ways in which 
compliance, due diligence and security 
slow down decision-making. Forums such as 
these help us understand the internal 
culture.”

“The larger the organisation, the more silos 
there are. It helps to have one person take 
the product through its entire lifecycle,” said 
Fexco’s O’Sullivan. 

“But great progress is being made in the 
financial sector, and South Africa is among 
the world’s most advanced countries in 
terms of fintech adoption. The future for 
fintech in South Africa is extremely bright.”■
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Fintech disruption drives  
import agility

While much attention has been 
placed on the disruption 
caused by fintech on banking 
and insurance, the import 

sector is also feeling its impact. 
 
Technology is evolving at a significant rate 
with boardroom discussions about the likes 
of artificial intelligence, predictive analytics, 
and blockchain becoming commonplace. 

Companies can leverage their increased 
access to data to draw more effective 
insights around trends, customer 
requirements, and the competitive 
environment. 

For importers that rely heavily on efficient 
supply chains and performance monitoring 
(supplier lead times, sailings, customs stops 
etc), this analysis can prove to be crucial.
 
Importers are constantly exposed to 
currency risks because of changes in 
interest and inflation rates. 

Combining fresh insights, a better 
understand of costs and the option of 
alternative funding that can release working 
capital that would normally be tied up in 
the import transaction, will be a game-
changer for the industry.

This is not to say that ‘traditional’ offerings 
from banking institutions will become 
unnecessary. In fact, it’s just the opposite as 
it has shown us that companies need to 
examine viable ways in which they can 
quickly access lines of funding, which 
requires bespoke and collaborative services 
– something that the banking industry is 
actively exploring. 

Uncertainty around global and local 
economic conditions, coupled with the 
upcoming South African elections next year, 
contribute to a volatile environment that is 
pressurising importers to do more with less.
 
Capital advantage
Import businesses are waking up to new 
ways of looking at their funding. 

Thanks to the agility shown by fintechs as 
well as the knock-on effects caused by 
innovative approaches that encompass 
blockchain and others, importers are 
realising there are different ways to not only 
access working capital but to understand 
cost implications better and model 
scenarios to save costs and create better 
working cash flow cycles.
 
Funding imports in the connected 
environment can be enhanced by solutions 

that give decision-makers access to capital 
and insights to help grow the business. 

As can be seen in other sectors, capital is a 
key instrument to unlocking growth 
opportunities and creating new ways to 
innovate in business. And when the 
economy is restrained as it is now, every bit 
of advantage can help.
 
Importers can more easily compare pricing 
and availability of goods thanks to solutions 
that simplify this online process. 

It also means that when prices are right 
(whether through currency fluctuations or 
special discounts offered), the importer must 
have the working capital to make 
purchases instead of trying to go through a 
lengthy process of accessing it. 

What’s more, bringing the physical and 
financial supply chains together provides a 
holistic view of costs, lead times, risk and 
most importantly where cost benefits will be 
realised.
 
All sizes
This can especially be beneficial to smaller 
organisations that would not ordinarily be 
able to access additional funding required 

Dr Greg Cline, Head of Corporate Accounts at Investec Import Solutions
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and needs to ensure that they have the 
optimum supply chain in place.
 
In fact, if fintechs have shown us anything, 
then it is the benefits that digital 
transformation can provide an importer. 

This aids not only with reducing costs and 
optimising processes but can result in the 
creation of alternative solutions that 
combine data analysis with the freedom to 
be more innovative thanks to readily 
available funds.
 
Building on access to working capital, 
saving through container load 
consolidation, supplier performance levels 
and newer payment methods such as those 
offered through blockchain technology also 
make the import sector accessible to a 
range of organisations, irrespective of size.
 
The payment offerings of incumbents can 
be greatly enhanced by the likes of 
blockchain that not only cut out the middle-
man, but provides real-time transactional 
power mitigating the challenges of 
fluctuating currencies, forward-buying, and 
the like. 

It is about empowering importers with the 
capabilities to move as quickly as they want 

without being incumbered by slower 
systems or traditional ways of thinking.
 
For importers to be successful, the barriers to 
global trade need to be removed. 

Whether that takes the form of accessibility 
of funds, data analysis on product 
availability and pricing, and improving 

international payments, fintechs are 
showing the way for change.
 
There needs to be a willingness to embrace 
these and other alternatives. 

Once the decision has been made at 
board level, the importer can become 
more effective and competitive against 
others in the local market.■
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Chinese investment stimulates 
local beef industry

As the first China International Import Expo 
(CIIE) held in Shanghai came to an end, 
attention turns to the South African beef 
industry, one of the clear winners of 
increased favourable relations between 
China and South Africa. 

The two nations signed a landmark 
trade agreement in 2017, allowing SA 
to export its beef products to China, in 
turn creating a booming local beef 

industry.
 
Successful Public Private Partnerships (PPP) 
are essential to unlocking lucrative trade 
agreements that stimulate economic 
growth.
 
This is the view of Louw van Reenen, CEO of 
Beefmaster, who was a guest of the 
department of trade and industry (dti) at 
the prestigious CIIE held in Shanghai from 5 
to 10 November 2018.  

Beefmaster is a renowned South African 
beef producer fast cementing its reputation 
as an international specialist supplier of 
world-class products, with a customer base 
that stretches throughout southern Africa to 
the Middle East, Far East, and beyond.
 
“Since the start of the trade agreement with 
China, Beefmaster’s exports have doubled. 
This is despite the limits created by the 
volatile maize price, the shortage of 
weaners, which made introducing fresh 
stock to our herd challenging, and a 
pervasive country-wide drought,” said van 
Reenen, speaking from Shanghai.
 
He added that agreements such as these 
ensure that the meat industry remains 

profitable, a stable source of revenue and 
employment, and stimulates the growth of 
commercial and emerging farmers. 

Beefmaster is currently only one of three 
beef producers in the country that has been 
exporting its products to the Chinese market 
under the trade agreement. 

Due to the quality of beef cuts supplied by 
Beefmaster, the Chinese market has 
gradually increased its demand for select 
cuts.
 
Recent reports echo this trend, with the 
Organisation for Economic Co-operation 
and Development (OECD) suggesting that 
beef will be the fastest-growing import 
sector in China in coming years. 

China’s official beef imports have grown 
almost 20-fold from 23,702 tons in 2010 to an 
estimated 460,000 tons in 2015.
 
“Our status as a preferred supplier of red 
meat to the Chinese export market is as a 

result of our leading-edge technology in the 
areas of herd management, productivity, 
purchasing, marketing, hygiene and 
housekeeping,” said van Reenen, adding 
that its state-of-the-art technology allows the 
company to customise and “produce to 
order”. 
Van Reenen believes that PPPs will go a 
long way to help strengthen the local 
farming industry and create a trustworthy 
export industry that is renowned for its beef 
quality products.

“We are committed to working with 
emerging farmers. We run mentoring and 
educational programmes, often alongside 
Government, to empower smaller farmers in 
the meat and fodder industries. 

“We want to see more farmers reach the 
scale and high-quality herd standards 
required to take advantage of export 
markets. It is only by all parties working 
together that we will be able to achieve 
this,” said van Reenen.

Sectors that participated in the CIIE from 
South Africa and on invitation from the dti 
included agro-processing, footwear and 
leather, engineering, petro-chemicals, 
railway components, defence, and 
information and communications 
technology. 

“The CIIE was an excellent platform to 
promote South Africa’s trade and 
investment capabilities, and it was an 
honour to be part of it. Our purpose in 
attending was to thank our existing 
customers in China for their continued 
business and further cement our good 
relationship with them,” said van Reenen.■
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SA Trade Week: three major 
conferences in one
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Over 10 000 trade stakeholders 
are set to converge in 
Johannesburg in June next year 
for Africa Trade Week, the key 

platform for continental trade across the 
retail, hospitality, food & beverage and 
wholesale sectors.

Africa Trade Week, hosted by dmg events, 
incorporates three leading exhibitions - The 
Hotel Show Africa, Africa’s Big 7 and SAITEX, 
as well as their associated conferences and 
workshops, to create the new home of 
trade highlighting pan-African business 
opportunities, products, services, equipment, 
supplies, innovations, technology and 
solutions.

The co-location of these leading events will 
bring together over 10 000 international 
industry professionals from 53 countries and 
over 500 exhibitors from more than 40 
countries for three days of business 
negotiations, networking, market research 
and knowledge-sharing. 

“Africa Trade Week will bring together the 
pan-African and international hospitality, 

tourism, food and beverage and retail 
sectors for a world-class gathering under the 
theme ‘Africa – the new home of trade, ‘ 
“says Brad Hook, Divisional Director at dmg 
events Middle East, Asia and Africa. 

“With multiple strategic overlaps between 
the three sectors, these events will now bring 
the world to Africa and Africa to the world 
to source products, discuss issues and 
trends, and identify opportunities for 
international trade.”

SAITEX 
One of Africa’s largest and most well 
established trade exhibitions, SAITEX has 
served as the key annual product sourcing 
opportunity for the entire continent’s retail 
and trade industry for over 25 years. 

Government officials, diplomats, 
entrepreneurs and business leaders from 
around the world meet at SAITEX to discuss 
trade opportunities, and more than 140 
exhibitors from 17 countries will showcase 
thousands of products across all major 
import and export categories, including 
clothing and fashion accessories, IT 

products, pharmaceuticals, electronics, 
homewares, tools and hardware and 
chemicals.  

A new conference - The Trade 
Development Forum – will serve as a 
platform for intra-Africa trade discussions 
where key subjects include the new African 
Continental Free Trade Agreement 
(AfCFTA), and opportunities available 
through international trade agreements 
such as AGOA.

Africa’s Big 7  
The only food and beverage retail trade 
show in Africa to bring together hundreds of 
global suppliers with motivated buyers, 
Africa’s Big 7 is the annual meeting place 
for food professionals across the continent. 

The two-day FOODNEXT.AFRICA conference 
running alongside Africa’s Big 7 is built 
around an agenda of critical debate on 
addressing opportunities and challenges in 
the sector. 

Africa’s Big 7 also features highlights such as 
Café Culture workshops offering free barista 
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and drinkspro training, and the South 
African edition of the Global Pizza 
Challenge. 

The Hotel Show Africa  
The Hotel Show showcases international 
products and innovations for hotels, 
restaurants, cafes, taverns, shebeens and 
food outlets. 

Thousands of decision makers including 
GMs, owner operators, procurement 
managers, designers, developers and front-
line hospitality personnel attend The Hotel 

Show to network and discover the latest in 
services, décor, finishes, uniforms and 
hospitality technologies. 

The Hotel Show also features live events, 
training workshops and competitions, as 
well as the Hospitality Leadership Forum, the 
country’s most comprehensive two-day 
conference for the hospitality sector.

“Africa Trade Week is the three-day 
international trading platform that 
establishes South Africa as the gateway to 
the continent while delivering the latest 

cutting edge innovations, new ideas and 
products, trends, insight and future thinking,” 
says Hook. 

“We expect Africa Trade Week to become 
firmly established as the go-to event in the 
global calendar and the only place to find 
new products, secure new clients and meet 
leading professionals from across the 
globe.”

Africa Trade Week will be held from 23 to 25 
June 2019, at the Gallagher Convention 
Centre, Johannesburg.■
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Tapping into the expert economy

The Harvard Business Review previously 
reported that a wave of around 700 
retirements would mean the loss of 
over 27,000 years of experience. 

With this much talent leaving the workforce, 
it would most certainly have a serious effect 
on the economy. The wealth of knowledge 
and experience held by retirees is so 
valuable that it has given rise to the term, 
the Expert Economy.
 
The term refers to a sector of retired experts 
in their respective industries who generally 
hire out their skills and knowledge on a 
consultancy or interim management basis 
during their retirement days.  

With the ongoing struggle among 
employers to identify, hire, and retain top 
talent, the thought of tapping into the 
“expert economy” and bringing experts 
back to the workplace but on a 
consultancy or ‘associate’ basis is now a 
popular option.

 One such company taking advantage of 
this hiring trend is EXEO Capital, an Africa-
focused private equity firm, who is working 
with retired and semi-retired senior 
executives with successful track records 
from across Africa to assist as ‘associate 
executives’ on their investee company’s 
growth strategies. 

Herman Marais, Managing Partner at EXEO 
Capital, says that because of these 
associates’ many years of experience,  
they are well placed to mentor and  
support younger management teams in 
driving operational performance 
improvement. 
 
Marais explains that nowadays it’s 
becoming common for businesses to 
choose to bring in semi-retired executives 
whose years of industry experience  
help them advise on specialised  
short-term projects or problems instead  
of hiring someone in on a permanent  
basis. 

“It’s not always feasible to hire a full-time 
specialist especially from a cost perspective, 
which is why companies are deciding to 
rather hire in experienced talent from a 
select network on an ad hoc basis. 

“Often these associates are also able to 
bring in a fresh perspective and offer 
valuable lessons for internal company 
management.”
 
Marais says that EXEO also chose to make 
use of the expert economy to strengthen 
the execution capacity within the firm’s 
portfolio companies.  

“We have seen that our associate 
executives can evaluate and guide, in a 
matter of days, a practical resolution to a 
problem situation that might take a young 
manager or analyst weeks to do before any 
action starts. 

“The feedback from our associate 
executives is that they derive great fulfilment 
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from the opportunity to plough back their 
experience into the growth and success of 
younger companies and managers. 

“Our positive experience in working with 
associate executives leads us to 
encourage other retired or semi-retired 
executives to consider doing the same.”
 
One such associate executive currently 
working with EXEO Capital is Willard Zvitya, 
a retired Zimbabwean executive who is 
now extending his industry experience to 
companies in the rest of the East Africa 
region. 

“Working as an associate executive has 
given me a golden opportunity to share 
my experience with younger executives, 
however, I am not doing their work  
for them,“ says Zvitya. “I am able to  
help younger executives to learn and 
complete tasks faster because I have  
in the past seen and dealt with most of  
the problem situations they are 
encountering”.
 
Mr Terence Davidson, a retired banking 
executive from Kenya, finds himself very 
busy in serving as non-executive and 
independent director at small and 
medium-sized growth companies in East 
Africa. 

“I derive great satisfaction and excitement 
from working with these younger 
entrepreneurs and their growth 
companies,“ he says. “It seems that they 
value what I can bring to the table. It is a 
win-win situation.”
 
Marais concludes by saying that it is 
counter-productive for businesses and the 
economy not to capitalise on the valuable 

experience and expertise of senior 
executives with successful track records.  

“South Africa is one of the focus countries  
in EXEO Capital’s operations. We find it 
paradoxical that, while South Africa has  
the strongest base of managerial and 
technical experience in the region, this 
resource is not well utilised in the economy 
at large”.■
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Recent Political Highlights
•	Ethiopia has the second-largest 

population in Africa and has been one of 
the continent's fastest-growing economies 
over the past decade. The country has 
benefitted from foreign investment in 
manufacturing operations located in 
industrial parks, and foreign project 
finance and expertise in developing 
major infrastructure projects. The political 
scene is dominated by the long-ruling 
Ethiopian People's Revolutionary 
Democratic Front (EPRDF) but a sense of 
economic and political marginalisation 
among some ethnic groups has created 
political instability and civil unrest in 
recent years. The appointment of a new 
prime minister in 2018 reflects efforts to 
ease social tensions and push ahead with 
political and economic reforms, 
according to Dun and Bradstreet (D&B). 
The government administration is 
following a gradual process of opening 
up the economy to foreign participation, 
which reflects its aim to join the World 
Trade Organisation.

•	On the 22 October, Ethiopia signed a 
Peace deal agreement with Ogaden 
National Liberation Front (ONLF) rebels 
from its Somali Region, whom it had 
previously outlawed as a “terrorist group,” 
according to officials. The ONLF launched 
its bid for secession of the Somali Region. 
In 2007, Ethiopian forces launched a 
large-scale offensive against the group 
after the rebels killed 74 people in an 
attack on a Chinese-run oil facility. 

•	The 2018 Index of Economic Freedom 

reports the government’s plan to 
transform the country from an agriculture-
based economy into a manufacturing 
hub hinges on improved transport and 
energy infrastructure and greater 
agricultural-sector productivity. To achieve 
these goals, reforms are needed to 
improve the burdensome and opaque 
business and investment regime. The poor 
quality and efficiency of government 
services are made worse by weak rule of 
law and pervasive corruption. State 

distortions in prices and interest rates 
undermine monetary stability. 

Recent Economic Highlights
•	The market potential is promising and 

widening, reported is Ethiopia and the 
wider Horn of Africa region experiencing 
intense competition between Gulf Arab 
states and Turkey, as well as China and 
India, for access to natural resources, 
production bases and consumer markets. 
In addition, these countries are seeking to 
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Key Indicators 2016 2017(e) 2018(f) 2019(f)

GDP 8.0 10.9 7.5 8.5

Inflation(Average consumer price) 7.3 9.9 12.7 9.5

Volume of imports of goods 19.4 -12.0 -11.9 9.5

Volume of exports of goods 8.7 -6.6 7.4 12.5

General government revenue (GDP%) 15.9 14.9 13.9 13.6

General government total expenditure (GDP%) 18.2 18.2 17.7 17.1

Current account balance (GDP%) -8.9 -8.1 -6.2 -6.2

Customs

Source: IMF DataMapper (http://www.imf.org/external/datamapper/index.php)
Latest trade developments

Economic Indicators

SA EXPORTS TO ETHIOPIA (TOP 5)

2017 2018 (January -September)

Vehicles aircraft & vessels R 238 500 014 Vehicles aircraft & vessels R 282 770 316

Chemicals R 221 971 104 Chemicals R 188 689 353

Machinery R 142 616 571 Vehicles aircraft & vessels R 73 390 734

Prepared foodstuffs R 51 168 119 Vegetables R 68 760 431

Mineral products R 37 011 580 Machinery R 58 117 637

CustomsCredit Guarantee country profile 

boost strategic political alliances in 
Ethiopia and the volatile Horn of Africa 
region to safeguard their regional 
investments and secure supply lines 
through the Red Sea and Gulf of Aden. 
The UAE has a relatively-modest 
investment footprint in Ethiopia but 
provided Ethiopia with USD3bn in aid and 
investment in June to help ease the 
pressure on FX reserves and the birr. In 
August, it also announced plans to build 
a crude oil pipeline between Ethiopia 
and Eritrea, according to D&B. 

•	Ethiopia’s foreign exchange earnings are 
led by the services sector - primarily the 
state-run Ethiopian Airlines - followed by 
exports of several commodities. While 
coffee remains the largest foreign 
exchange earner, Ethiopia is diversifying 
exports, and commodities such as gold, 
sesame, khat, livestock and horticulture 
products are becoming increasingly 
important. Manufacturing represented 
less than 8% of total exports in 2016, but 
manufacturing exports should increase in 
future years due to a growing 
international presence.

•	According to the IHS report – Ethiopia is 
gradually opening up to foreign investors 
in a broader range of sectors (the 
majority of flows were predominantly 
channelled to labour-intensive sectors) 
should bode well for the country’s 

investment portfolio. The Ethiopian 
government has recognized that to 
remain competitive, the country will need 
to join the World Trade Organization and 
participate in continental free trade and 
economic zones. The moderate positive 
developments as the latest growth 
agenda has been created around the 
essence of these negotiations, with 
mechanisms in the form of utilizing quota 
and tariff free-trade opportunities

•	Ethiopia is relaxing its visa regime 
following the decision in June to start 
issuing online visas for tourists and visitors. 
In a further step towards enhancing the 
country's openness, the authorities intend 
to implement a visa-on-arrival regime for 
African passport holders, rather than 
requiring African born travellers to obtain 
a visa in advance. The decision to relax 
the visa regime aims to provide a timely 
boost to the country's leisure and business 
tourism and hospitality sectors. These - 
and other - initiatives are helping to 
maintain the momentum in the tourism 
sector, which is reflected in the rapid 
expansion of international hotel offerings.

•	GDP in Ethiopia expanded 10.2% in 2017 
from the previous year.

•	The inflation rate in Ethiopia was recorded 
at 11.5% in October of 2018.

•	Ethiopia is ranked 159 among 190 
economies in the ease of doing business, 

according to the latest World Bank 
annual ratings

•	Major exports: coffee (27%, by value), 
oilseeds (17%), edible vegetables 
including khat (17%), gold (13%), flowers 
(7%), live animals (7%), raw leather 
products (3%), meat products (3%).

•	Major imports: machinery and aircraft 
(14%, by value), metal and metal 
products, (14%), electrical materials, 
(13%), petroleum products (12%), motor 
vehicles, (10%), chemicals and fertilizers 
(4%).

•	Main trading partners: Sudan, China, 
Switzerland, Saudi Arabia, Somalia, India, 
Netherlands.

•	SA exports to Ethiopia totalled R1bn in 
2016, R856.9m in 2017, and R760.3m in 
January to September 2018. 

•	SA imports from Ethiopia totalled R121.7m 
in 2016, R1.9m in 2017 and R67m in 
January to September 2018.   

Researched and compiled by Cindy 
Motloung, economic services – Credit 
Guarantee Insurance

Country rating
S/T business 
cycle indicatop

S/T political 
indicator

Debt recovery

3C / Suggested use of a collection agent

Country rating key - political risks: 1 = low, 2 = medium, 3 = high
Commercial risks: A = low, B = medium, C = high
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Recent Political Highlights
•	HS reports that the current president's 

Uncertainties about Prime Minister 
Sanchez's regulatory reforms are rising as 
political infighting delays the passage of 
the country's budget. 

•	The current budgetary difficulties are 
rooted in Spain's delicate political 
dynamic. The Socialist minority 
administration relies upon the support of 
left-leaning partners to pass legislation as 
it lacks a majority within Spain’s 
parliament. However, Prime Minister 
Sanchez is struggling to win sufficient 
support to pass his first budget, and the 
country may not agree a 2019 budget 
until December 2018 or later. Despite 
obtaining the support of anti-austerity 
party Podemos, the Catalan left-
nationalist parties are unwilling to help 
pass the budget. The Catalan parties 
have attempted to link support for the 
budget with clemency for Catalan 
independence leaders, who face prison 
terms of up to 25 years for sedition. The 
Madrid government has rejected 
attempts to link issues of economic reform 
with Spain’s legal system. Other political 
parties have little incentive to help 
Sanchez pass his budget, as they would 
expect to benefit politically from 
inconclusive policy measures. 

•	Although the need for negotiations is 
likely to minimise the risk of business-
unfriendly measures being passed, such 
as mooted increases in business taxation 
rates, the delays to introducing structural 
reforms is unlikely to help the Spanish 

economy, which is suffering from slowing 
growth momentum.

•	The severe 2017 constitutional crisis 
triggered by Catalonia’s push for 
separation will test the strength of Spain’s 
post–financial crisis economy, the 
rebound of which was facilitated by 
structural reforms highlighted by a 
reduction of the inefficient and oversized 
government sector, labour market 
reforms, and restoration of the financial 
sector’s competitiveness. Resolution of the 
crisis could threaten fiscal stability. Despite 
relatively sound economic institutions and 
transparent regulatory and judicial 
systems, the indebted public sector is still 
a drag on growth.

•	Unemployment has decreased but 
remains a major problem, especially for 
young job seekers according to reports. 
The 2018 Index of Economic Freedom 
reports the government in Madrid 
removed the rogue regional government 
of Catalonia from office after declaring 
that an October 2017 independence 
referendum vote was illegal. On 25 
October Reuters reported on Spain’s 
unemployment rate falling to 14.6% in the 
third quarter, from the official data 
showed. It’s the lowest level since the last 
quarter of 2018, after a busy tourist season 
boosted employment in services.

•	Dun and Bradstreet (D&B) reports Prime 
Minister Pedro Sanchez’s government 
reform agenda delayed, owing to the 
minority Socialist government’s difficulties 
in securing a parliamentary majority for 
the budget. This is said to be raising 
uncertainties about the passage of tax 
rises, such as a proposed increase in the 
level of business taxes on large 

enterprises. However, all the proposals are 
subject to discussion. The government 
previously reversed its unpopular proposal 
to raise tax on diesel fuel consumed by 
passenger vehicles. The government has 
stated that it plans to introduce taxes on 
digital sales (introducing a levy on sales 
made in Spain by digital companies 
domiciled elsewhere) and a 'Tobin tax' of 
0.01% on financial derivative products 
using primary legislation in case there are 
delays to the main budget bill. 

Recent Economic Highlights
•	 The Spanish economy grew by 2.5% 

year-on-year (y/y) in the third quarter of 
2018, unchanged from the previous 
period's three-and-a-half-year low and in 
line with market consensus, a preliminary 
estimate showed. According to HIS’ 
October forecast, real GDP growth is 
forecast at 2.5% (from 2.6%) in 2018 and 
1.9% (from 2.0%) in 2019, compared with 
3.1% in 2017.

•	 The annual inflation rate in Spain stood at 
2.3% in October 2018, unchanged from 
the previous month, matching an earlier 
estimate and market expectations. Slower 
prices for housing offset rising cost of 
transport. 

•	 The country’s leading sectors include 
manufacturing, financial services, 
pharmaceuticals, textiles and apparel, 
footwear, chemicals, and a booming 
tourism industry.

•	 The 2018–19 growth outlook assumes real 
GDP growth will slow from 0.7% quarter 
on quarter (q/q) in the first half of 2018 to 
average 0.5% q/q in the remaining 
quarters of the year and 2019. Despite a 
generally moderately better-than-
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expected growth performance recently, 
we still expect the recovery to soften 
during the closing stages of 2018 and 
2019. Near-term growth slows owing to 
some impact from the Catalan crisis and 
the change in government in Madrid as 
well as higher inflation damaging 
household purchasing power. Spain is the 
single major Eurozone member to 
maintain its share of global trade. 
Improved export prowess reflects 
improved external competitiveness. Also, 
the weaker euro should ensure exports 
continue to contribute solidly.

•	 According to Bloomberg’s Business report 
dated 19 November, the country’s 
securities regulator stated the country 
missed a trick by not pushing hard 
enough to attract business forced out of 
the U.K. by Brexit. The number of 
companies that are likely to move to 
Spain will be “relatively modest,” 
according to Sebastian Albella, chairman 
of the CNMV. He stated that, instead, the 
big winners will probably be the obvious 
candidates, Frankfurt and Paris, but also 
financial hubs against which Madrid may 
have felt it stood a chance - Amsterdam, 
Luxembourg and Dublin.

•	 D&B reports that the services sector, and 
tourism in particular, is expected to 
continue to grow in the medium to long 
term (as aforementioned), offering 

commercial opportunities. Due to still-high 
(however decreasing) unemployment, do 
not expect significant upward pressure on 
wages in the coming years. However, on 
the other end, bank lending to the private 
sector is unlikely to increase meaningfully 
due to constraints on the demand for/
supply of credit. Also, the small size of the 
vast majority of businesses will slow 
technological innovation, as will high 
costs and difficulty in accessing credit.

•	 The trade and commercial state of the 
country is reported under the World 
Economic Forum’s (WEF) latest Global 
Competitiveness Report 2018, suggesting 
that Spain’s international competitiveness 
has remained broadly stable over the 
past year. The WEF currently ranks the 
country as the world’s 26th most 
competitive economy (out of 140 
countries), one position below last year’s 
ranking. However, the country scores 
particularly well in four macro-categories: 
infrastructure (10th), health (1st), ICT 
adoption (21st) and market size (16th). In 
particular, the country performs better 
than most of its peers in terms of life 
expectancy (3rd), security (18th), transport 
infrastructure (9th) and research and 
development (16th). On the other hand, 
inefficient government bureaucracy, tax 
rates, restrictive labour regulations and 
insufficient capacity to innovate continue 

to undermine Spain’s international 
competitiveness, according to D&B’s 
report. 

•	 According to IHS, the moderation in the 
EUR/USD rate since the spring reflects the 
economic slowdown, dovish forward 
guidance from the European Central 
Bank (ECB), and heightened political risks, 
in Italy in particular. 

•	 The Spanish business confidence index 
increased to -2.5 in October 2018 from a 
downwardly revised -3.6 in September, as 
expectations for production rose 
significantly (7.1 from 2.5 in September). 
Spain is ranked 30 among 190 economies 
in the ease of doing business, according 
to the latest World Bank annual ratings..

•	Major exports: semiconductors, 
petrochemicals, automobile/auto parts, 
ships, wireless communication equipment, 
flat display displays, steel, electronics, 
plastics, computers

•	Major imports: crude oil/petroleum 
products, semiconductors, natural gas, 
coal, steel, computers, wireless 
communication equipment, automobiles, 
fine chemical, textiles

•	Main trading partners: China, Japan, US, 
Germany, Vietnam, Saudi Arabia, Hong 
Kong. 

•	SA exports to Korea (South Korea) totalled 
R13.8bn in 2015, R19.5bn in 2016, R26.3bn 
in 2017, and R16.1bn in January – August 
2018. 

•	SA imports from Korea (South Korea) 
totalled R16.4bn in 2015, R14.8bn in 2016, 
R13.3bn in 2017 and R8.4bn in January – 
August 2018. 

Researched and compiled by Cindy 
Motloung, economic services – Credit 
Guarantee Insurance

Source: IMF DataMapperSource: IMF DataMapper

Source: IMF DataMapper   (http://www.imf.org/external/datamapper/index.php)

Key Indicators 2016 2017(e) 2018(e) 2019(f)

GDP 3.2 2.9 2.7 2.2

Inflation -0.2 1.9 1.8 1.8

Volume of imports of goods and services 2.9 5.6 2.6 3.2

Volume of exports of goods and services 5.2 5.2 2.1 3.7

Unemployment rate (% of total labour force 19.6 17.2 15.6 14.7

General government revenue (% of GDP) 37.7 37.9 37.9 37.6

General government total expenditure (% of GDP) 42.2 41 40.6 39.9

Current account balance (% of GDP) 1.9 1.9 1.2 1.2

Latest trade developments

Economic Indicators

SA EXPORTS TO SOUTH SPAIN (TOP 5)

2017 2018 (January-September)

Vehicles aircraft and vessels R 5 831 002 094 Vehicles aircraft and vessels R 4 979 038 922

Mineral products R 4 062 993 204 Mineral products R 2 366 242 434

Products Iron & Steel R 2 293 866 555 Products Iron & Steel R 1 734 362 817

Machinery R 1 885 635 048 Live animals R 1 309 912 677

Live animals R 1 144 540 116 Machinery R 1 262 337 212

Country rating
S/T business cycle 

indicatop
S/T political 

indicator
Debt recovery

1B Suggested use of a collection agent

Credit Guarantee country profile 

Country rating key - political risks: 1 = low, 2 = medium, 3 = high
Commercial risks: A = low, B = medium, C = high

■
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Air Freight

British Airways launches direct 
flights between Durban  
and London

EXPORT & ImPORT SA / DECEMBER 2018

The much-anticipated inaugural non-
stop flight between London and 
Durban, by British Airways, the flight 
landed recently at King Shaka 

International Airport, the flight ushers in a 
new direct air service, which will be 
operated three times a week with British 
Airways latest fleet of aircraft, the Boeing 
787-8 Dreamliner. 

Commenting during the welcoming 
ceremony held at King Shaka International 
Airport, Mr Sihle Zikalala, KwaZulu-Natal MEC 
for Economic Development, Tourism and 
Environmental Affairs, remarked: “We are 
here to celebrate the launch of British 
Airways flight between Durban and London. 

“It is important that we continually remind 
ourselves of the central role that air services 
play in stimulating economic development. 
New international and regional air routes 
open up new opportunities across a full 
spectrum of sectors including tourism and 
leisure, business and commercial, cargo 
and manufacturing. 

“It is no coincidence that the fastest growing 
and most sustainable local economies 
across the world are served by airports with 
wide-reaching regional and international 
networks.”  

As it stands, there are currently some  
100 000 passengers, who travel between 
Durban and the United Kingdom every year; 
this new route will tap directly into this latent 
demand. 

Phindile Makwakwa Acting Chief Executive 
of Tourism KZN highlighted the fact that “ 
British Airways has already indicated that 
inward-bound forward bookings are looking 
extremely good and that this has been 
welcomed by the local tourism and 
business sector, which is predicting a boom 
this holiday season. 

“The impact of the introduction of new air 
services has already delivered dividends for 
the people of the province of KwaZulu-
Natal, but at the same time, the growth of 
the international passenger market in 
KwaZulu-Natal indicates to us that there  
is still a largely untapped and growing 
market within the province.” 

 Hamish Erskine, CEO of Dube TradePort 
Corporation commented: “We see air 
connectivity as the catalyst to opening  
up new markets from both a passenger  
side and the movement of goods,  
which is critical to growing tourism  
and economic development in the  
region. 

“There has been a concerted effort to grow 
air services into Durban, an 
intergovernmental structure comprising the 
Airports Company South Africa, Department 
of Economic Development, Tourism & 
Environmental Affairs, Dube TradePort 
Corporation, Tourism KwaZulu-Natal, Trade 
and Investment KwaZulu-Natal, KwaZulu-
Natal Department of Transport and the 
Municipalities of eThekwini and Ilembe has 
been established to coordinate and 
promote international air services into King 
Shaka International Airport, under the 
umbrella of Durban Direct.” 

Terence Delomoney, General Manager of 
King Shaka, conveyed similar sentiments 
saying, “King Shaka International Airport is a 
strategic member of the air access 
partnership with the KZN Route 
Development Committee - DURBAN DIRECT 
which has enabled the province to 
significantly expand its tourism, business, 
and trade offers.  

‘The arrival of British Airways for the Durban-
to-London route will make an important 
contribution not only to growing passenger 
numbers but also to enhancing the 
international status of King Shaka 
International Airport as a hub for economic 
growth in the region. 
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“Our passenger numbers have risen steadily 
in recent years with an average increase of 
8% per year over the last three years. 

“King Shaka International Airport handled 
some 5.6-million passengers during the 
2017/2019 financial year, and we are 
forecasting that we will handle 5.9 million 
passengers by the end of the current 
financial year. We are confident that we will 
see more growth in the coming years. ”

“As the city of Durban, we wish to extend a 
warm welcome to British Airways, as they 
launch their inaugural flight connecting 
Durban directly to London. 

“This new route will enhance our global 
connectivity, further driving growth in our 
tourism sector, by stimulating demand for 
our tourism product offering, and creating 
new opportunities to expand our tourism 
offerings for local operators.  

“Furthermore, research has shown us that 
there is an emerging trend of travelers from 
the UK and the US markets, who tend to look 
for authentic travel experience when 
traveling abroad, seeking out experiences 

that will allow them to interact with normal 
people leading their daily lives. 

“This is a huge opportunity for aspiring 
entrepreneurs and tour operators to provide 
this market with a growing inventory of new 
experiences, within and around our city, 
such as exploring our rich heritage trails, 
creating new experiences around township 
tours and city walks, in addition to letting 
visitors enjoy our warm beaches and 
cosmopolitan lifestyle in the city,” says 
eThekwini mayor, Cllr Zanele Gumede. 

“This is an exciting time for the region as a 
whole, there is a strong positive sentiment 
from the business sector for the new direct 
flight between Durban and London. 

“Chief among our goals as Enterprise 
iLembe is driving the economic 
development in the North Coast.

 We see the introduction of the new British 
Airways flight as playing a major role in that 
effort going forward. As we work with the 
private sector to generate new opportunities 
for development throughout the region; 
investment attraction will increasingly 

become a bigger part of our focus area, 
and having direct air access to one of the 
worlds strongest financial centers, London, 
will ensure the ease of doing business for us 
in the region and for those in that private 
sector that will be critical in leading that 
investment drive,”says Nathi Nlomzwayo, 
CEO Enterprise iLembe.

 Neville Matjie, Chief Executive Officer for 
Trade & Investment KwaZulu-Natal, says that 
he is confident that the launch of more 
direct international flights will inject a 
lucrative boost for foreign direct investment 
for the province. 

“Our passionate quest is to continue to 
attract investments from the Unpited 
Kingdom into the province and also to 
encourage our companies to invest in the 
United Kingdom. 

“We would like to assure the business 
community that KwaZulu-Natal is a safe 
haven for businesses to thrive and we are 
ready to provide headquarters for any 
business looking forward to expanding its 
operations.”■

Air Freight
■
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Not only is new finance minister Tito 
Mboweni the first ANC politician 
to propose that SAA should be 
closed down, he is also the first to 

repeat the Free Market Foundation’s (FMF) 
rallying cry that subsidising SAA harms the 
poorest in society. 

FMF executive director Leon Louw is 
frequently on record as saying, “Bailouts to 
SAA are subsidising the rich who fly at the 
expense of the poor who don’t”. 

In a portfolio committee briefing of 
Parliament's standing and select 
committees on finance and appropriations 
on 25 October, Mboweni said that SAA was 
not used by South Africa's working class 
majority and asked members of Parliament 
(MPs) to consider whether it would be wiser 
to direct state funding to ensuring that trains 
and other forms of proletarian transport ran 
better. 

In his maiden Medium Term Budget Policy 
Statement on 24 October, Mboweni 
announced that SAA would receive a 
further R5 billion bailout of tax-payer funds 
and that SA Express would receive R1.7 
billion but there was no mention of the ill-
considered plan to merge two failing 
airlines. 

However, again a first, the R5 billion will be 
made via an Appropriation Bill which 
means that Parliament must debate and 
decide on whether SAA should receive the 
funds rather than, as with previous bailouts, 
the decision resting with the Treasury and 
Finance Minister with no public scrutiny. 

This means there is ample opportunity for 
the spotlight to shine on the many billions 
that have been poured into SAA, with what 
result and at what opportunity cost. 

It is a brilliant move by a finance minister. He 
has put the decision where it should be, 

open to public scrutiny and comment in 
Parliament. 

In 2015, private airline Comair, owner of low 
cost airline Kulula, SA franchise operator of 
British Airways and profitable for 75 years, 
went to court over the same sum, a R5 
billion bailout, arguing that it should be 
subject to Parliamentary oversight through 
an Appropriation Bill rather than via a 
Treasury handout. 

Comair lost the case but won in the court of 
public opinion when the full extent of SAA 
public funding, and the cost to the poor in 
diverted public spending, was laid bare. 

It may have taken a further three years, but 
obviously the lesson was not lost on 
Mboweni. Let Parliament decide. 

In total, SAA has received government 
financial assistance of a staggering R57,757 
billion. 

In the last financial year, SAA made a loss of 
R5.7 billion and is on course for larger losses 
in 2018/9. 

SAA has yet to release audited financial 
statements (AFS) due to disputes with the 
Auditor General. 

Perhaps Mbweni has seen the writing on the 
wall. Recently SAA staved off calls and court 
action for business rescue by trade union 
Solidarity with promises of an immediate 
attempt to find an equity business partners. 

Since then, SAA has been remarkably silent 
on this matter. Mboweni offered an 
explanation in the committee hearing, 
when he said it would be hard to find a 
private equity partner for South African 
Airways (SAA) and made a case for selling 
the national carrier. 

"I doubt you are going to find a candidate 
to come in”, and that any potential investor 
would immediately be taking on almost R22 
bn of debt. 

"Nobody has that kind of money,” he said. 
He also cited the case of Swiss Air as a 
precedent to closing a loss making, public 
funds guzzling national airline. 

That the new Finance minister can make 
such bold moves, serves to highlight the 
need for more influential politicians not 
dependent on party and presidential 
patronage.■



28 EXPORT & ImPORT SA // DECEMBER 2018



29 

Material Handling

The changing face of 
warehousing and logistics

EXPORT & ImPORT SA / DECEMBER 2018

The Chartered Institute of Logistics and 
Transport: South Africa (CILTSA), 
recently partnered with southern 
Africa’s leading materials handling 

equipment provider, Goscor Lift Truck 
Company (GLTC), for a networking event 
aimed at highlighting the new 
developments in warehousing and logistics.      

In recent years, modern logistics has 
changed the face of industrial warehousing. 
Amid modern globalisation where 
international businesses are now shipping 
their products outside of their regions, 
logistics has become a significant part of 
many companies. 

Industrial warehousing has since become a 
critical and integral part of the process. 
These are some of the issues that 
warehouse expert, Martin Bailey, tackled at 
a recent CILTSA networking breakfast, which 
was hosted in partnership with GLTC on 
October 17, 2018. 

The event – which was open to CILTSA 
members, GLTC customers and other invited 
guests –explored new developments in 

warehousing and logistics, as well as the 
future of the industry. 

Some of the topics of discussion included 
the trend towards more automation in 
warehouses; better systems to drive workers; 
better WMS; better labour management; 
better interfaces; better storage; better 
picking; and more energy efficient 
machines. 

This was followed by a facility tour of 
Goscor’s world-class premises. The tour 
included GLTC offices and its 24/7 call 
centre, as well as the workshop, repair bay 
and the recently-launched world-class 
merSETA accredited training centre. 

“As the leading forklift and materials 
handling provider in southern Africa, GLTC 
prides itself in world-class operations which 
continue to set us apart in a continuously 
changing industry,” says Kasha Vorster, 
marketing manager at GLTC.   

In a milestone achievement that asserts an 
uncompromising stance towards quality 
and health & safety, GLTC recently became 
the first forklift supplier to attain both the ISO 

9001: 2015 and OHSAS 18001 accreditations 
in South Africa. 
Meanwhile, to build a pool of technical skills 
it needs to better support its product range, 
GLTC recently established its own merSETA-
accredited training centre. 

The facility is aimed at breeding new forklift 
technicians, as well as offering skills 
improvement, refresher courses and 
continuous product upgrade training. 

CILTSA-Goscor partnership
The Chartered Institute of Logistics and 
Transport (CILT) is the international 
professional body for Logistics and Transport 
professionals. 

With a network of National Councils and 
Sections in over 30 countries, CILT services 
the interests of over 30 000 members.
CILT is a professional body committed to the 
advancement of Logistics and Transport. 
CILT established a section in South Africa, 
known as CILTSA, in December 2002. 

The purpose of CILTSA is to establish and 
maintain the professional standing of its 
members so that they are recognised for 

GLTC displayed all of its latest forklifts and materials 
handling equipment.
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their superior ability and expertise to create 
world-class logistics and transport value 
within their organisations and South Africa.
GLTC has been a member of CILTSA for 
several years. 

GLTC strives to support CILTSA in its 
endeavours regarding training and 
upliftment of the industry, wherever possible. 

“We have worked closely with Martin Bailey 
for decades, and when this opportunity 
presented itself, it was only natural to be 
able to be part of the drive to impart 
knowledge and growing technological 
advancements within the industry – to the 
industry,” says Vorster. 

Doosan 7 Series showcase
Guests at the event were also treated to a 
new product showcase. GLTC displayed all 
of its latest forklifts and materials handling 
equipment. 

Invited guests were also able to speak to 
GLTC’s professional sales representatives 
regarding the options best suited for their 
individual operations.  

However, it was the unveiling of the new 
Doosan 7 Series – the latest forklift range on 
GLTC’s arrival lounge – that took centre 
stage. 

The new Doosan 7 Series forklift range ticks 
all the right operational boxes, from 
maximum productivity to cost-effective and 
safe operation across an array of 
applications – attributes that are high up on 
every warehouse or DC manager’s checklist 
when evaluating and selecting materials 
handling equipment.      

“With the launch of the Doosan 7 Series, we 
are offering an ideal tool for a range of 
applications, all the way from lifting building 

materials, fibre and paper handling, 
chemicals, wood, to recycling,  
industrial equipment manufacturing  
and wholesalers, among many others,” 
explains Patrick Barber, Sales Director  
at GLTC. 

With five diesel models – the D20, D25, D30, 
D33S-7 and the D35C-7 – the range offers 
operating capacities from 2 t to 3,5 t. 

The range is powered by a Yanmar 3.3L 
diesel engine built to meet the latest 
emission regulations. 

The in-line, 4-cylinder, water-cooled, 
overhead valve engine provides high 
torque (191 Nm) at low engine speeds  
(1 600 rpm) in applications requiring ramp 
loading and unloading, fast lift speeds and 
heavy hydraulic flow. 

Safety has become a major parameter 
when it comes to the operation of any 
forklift under any circumstances. 

In response to customer needs, the Doosan 
7 Series forklift range comes with an array of 
features aimed at increasing safety on sites.
At the forefront of the safety feature galore 
is the Operator Sensing System (OSS). The 
OSS prevents any unintended forklift 
movements when the operator is not 
seated. 

“Tilt, lift and lowering functions are disabled 
if the operator is not in the seat, even when 
the ignition is on. An audible alarm will 
sound if the operator leaves the seat without 
applying the parking brake. 

“A seat belt warning light on the dashboard 
reminds the operator to fasten their 
seatbelt,” concludes Barber.■

GLTC customers and other invited guests -explored new developments within the 
premises.

The tour included GLTC_s launched world-class 
merSETA accredited training centre. 

Material Handling
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Transnet: Attracting New Terminal 
Operators into Island View Precinct 

Transnet National Ports Authority (TNPA) 
outlined progress in implementation of 
its Island View Precinct Strategy, which 
sets out to facilitate greater 

participation of historically disadvantaged 
persons in terminal operations and 
enhance the country’s supply of strategic 
liquid bulk commodities, while encouraging 
new entrants into the market.

The engagement session followed various 
one-on-one tenant meetings and industry 
forums where TNPA has engaged with 
affected tenants and stakeholders since 
April 2018.

Addressing the latest gathering, Chief 
Executive of TNPA, Shulami Qalinge, said: 
“To date we have made some progress in 
implementing the strategy. 

“Industry has been requested to provide 
feedback on the proposed operating 
model and our lease extension approach, 
and comments have been taken into 
consideration in our revised planning. 

“We expect to issue an RFQ by February 
2019, followed within a few months by an 
RFP, with April 2020 earmarked as the 

period when the transition of new Terminal 
Operators into the Island View Precinct will 
commence.”

Qalinge said TNPA was aiming to address 
the slow transformation in the Island View 
Precinct where lessees have historically 
enjoyed tenancy in excess of 50 years. 
She thanked Industry stakeholders and 
Island View Precinct tenants for their 
cooperation and input during the process 
to date.

The majority of the precinct’s footprint is 
occupied by cargo owners who act as 
terminal operators. They are responsible for 
landing, shipping and/or storage of South 
Africa’s petroleum, diesel, chemicals, oils, 
lubricants and aviation fuel.

Operating Model
TNPA is in the process of appointing a Liquid 
Bulk expert to advise on this and Industry 
has also been requested to provide 
feedback on the proposed model.

Condition Assessments
TNPA has appointed an independent 
service provider that has been on site since 
August 2018 to conduct condition 

assessments on 17 lease sites that are 
reaching or have reached expiry dates. 
This will help to determine the present 
condition of assets, the remaining economic 
life of assets and the potential presence of 
environmental contamination. 

The service provider will also consider 
available environmental reports from 
existing terminal operators. 

The service provider’s final assessment 
reports are expected by December 2018 
and will serve as a key input into the RFP 
process to allow bidders to submit bids, 
taking into consideration the asset condition 
on each site.

Lease Extensions
As required by the Act – including TNPA’s 
Regulatory Mandate for Property as set out 
in Section 11 together with TNPA’s Lease 
Management Policy - TNPA must follow a 
public process for service providers to 
provide port services and facilities. 

TNPA proposed that expired leases would 
be extended for 24 months to allow for a 
smooth transition with the implementation of 
the IVP strategy.
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 TNPA held industry stakeholder engagement sessions in Durban on 11 October to provide an update on progress in implementing the Island 
View Precinct Strategy which seeks to facilitate greater participation of historically disadvantaged persons in Terminal Operations and 
enhance the country’s supply of strategic liquid bulk commodities, while encouraging new entrants into the market.
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TNPA’s acting executive manager for real 
estate, Gary Young, said: “We have 
engaged with all affected tenants and a 
draft lease extension agreement was 
circulated for comments. 

“This was revised to take into consideration 
tenants’ feedback. A shortened extension 
agreement was drafted and circulated to 
all tenants to give effect to the 24 months 
extension and market rentals. The lease 
extension commencement date remains 1 
May 2018.” 

Asset ownership as set out in lease 
agreements will be addressed during the 
24-month lease extension period. Extensions 
will in general be on the same terms and 
conditions, but rentals will be market 
related, taking into account the asset 
valuation outcome. Immovable assets at 
existing sites will transfer to TNPA at the end 
of the 24-month extension period. 

Transformation
All affected leases will be advertised 
through an open tender process. Existing 
operators can participate in the Section 56 
process but would need to fulfil the stringent 

transformation requirements of Transnet 
SOC Ltd. 

Participants in the RFQ/RFP process will be 
required to meet certain transformation 
criteria such as Level 4 BBBEE and 
preference will be given to participants with 
51% Black ownership in the Terminal 
Operator company. 

There will be a separation of Cargo Owners 
and Terminal Operators, with cargo 
ownership limited to 49% of the Terminal 
Operator company. 

To encourage new port entrants, members 
of a bidding Joint Venture (JV) who 
currently hold a Terminal Operator 
Agreement with TNPA may not hold in 
excess of 49% of the bidding JV.

Future lease tenure will be aligned with the 
condition assessment of existing sites and 
with Terminal Operator investment plans, 
but will be capped at 25 years. 

Section 56 Project Timeline
Section 56 of the National Ports 
Act mandates TNPA as landlord 

and ports master planner, to contract with 
private terminal operators to design, build, 
rehabilitate, develop, finance, maintain and 
operate port terminals or facilities.

TNPA expects to have appointed a liquid 
bulk expert and legal transaction advisor by 
the end of Oct 2018. Condition assessments 
are expected to be completed by 
December 2018. 

An RFQ is expected to be issued by 
February 2019 and qualifying bidders to be 
determined by April 2019. Thereafter an RFP 
will be issued by July 2019 with a briefing 
session anticipated by August 2019. 

The RFP is expected to close by January 
2019 and adjudication of bids and selection 
of preferred bidders will be completed by 
March 2020. 

April 2020 will then see the transition of new 
Terminal Operators into the Island View 
Precinct.■

TNPA said that it would welcome any 
comments and suggestions on  
ivs@Transnet.co.za
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New bursary scheme  
to empower women 
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With only 2% of the entire world’s 
maritime workforce consisting 
of women, a new bursary 
scheme announced by the 

South African International Maritime Institute 
(SAIMI) plans to unlock the oceans 
economy for women in South Africa. 

The Sindiswa Carol ‘Tu’ Nhlumayo Merit 
Bursary is now open for young black 
women wanting to pursue a qualification at 
a South African university to develop their 
career opportunities in the maritime sector. 

As head of the Centre for Maritime 
Excellence at the South African Maritime 
Safety Authority (SAMSA), the late Nhlumayo 
played a pioneering role in putting maritime 
skills development on the map in South 
Africa, in particular by empowering women 
in the sector, and championed the 
establishment of SAIMI. 

The Sindiswa Carol ‘Tu’ Nhlumayo Merit 
Bursary is offered for maritime, marine or 
related studies at undergraduate and 
postgraduate level at any tertiary institution 
in South Africa. The bursary is open to South 
African black women (African, Coloured 
and Indian) under the age of 35 years. 

The bursary is available for a wide variety of 
maritime-related study fields including 
Marine Engineering, Oceanography, 
Logistics, Shipping, Ocean Governance, 

Environmental Law, Geological Sciences, 
Zoology and Marine Ecology to name just a 
few. 

SAIMI Project Manager Odwa Mtati said  
the bursary aimed to continue the work of 
the late Nhlumayo by encouraging 
women’s meaningful contribution to  
the maritime sector, and particularly to 
bolster the participation of young black 
women. 

“Her role was pivotal in the promotion of 
women’s participation in the maritime 
sector. She also played a critical role in 
establishing SAIMI, and the bursary scheme 
in her name honours her contribution to 
growing South Africa’s skills capacity in the 
oceans economy,” said Mtati. 

SAMSA Chief Operations Officer Sobantu 
Tilayi encouraged women to apply for the 
bursary scheme in Nhlumayo’s honour. “We 
thank SAIMI for acknowledging the legacy 
and role that Sindiswa played in the human 
capacity building of the South African 
maritime industry,” said Tilayi. 

During her time at SAMSA, Nhlumayo 
initiated the National Cadet Programme 
that enables South African seafaring 
students to obtain the professional 
qualification for careers in the global 
shipping industry. 

In 2013 she was a recipient of the Oliver Top 
Empowerment Award for Best Female 
Public Servant. At the time of her death in 
2016 at the age of 45, she was enrolled for a 
PhD in Maritime Affairs at the World 
Maritime University in Sweden. 

Recipients of the Sindiswa Carol ‘Tu’ 
Nhlumayo Merit Bursary will have the full 
cost of their tuition fees and textbooks 
covered. They will also be afforded 
opportunities to attend SAIMI conferences 
and other maritime-related events, as well 
as participate in organised bodies 
supporting women in maritime and 
science.■ 

Sindiswa Nhlumayo
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